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s we look back at 2008, the one thing we know for certain is that

it was a year for the history books. As in life, real estate trends are cyclical, and
the overdue market correction did happen in 2008.

Historically, real estate has been a great long term investment and even with the ups and downs
over the past year, this continues to be true. A comparison of percentage gain on dollars
invested in residential properties in Kootenai County since 2004 versus those invested in the
Dow Jones shows a remarkable 10.6 percent gain for real estate ownership.
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Leveraging your money is another advantage of buying real estate vs. stocks. If you bought a $250,000 home as yo*r perso

PostElE residence, an average down payment would be 5% or $12,500. To purchase $250,000 worth of stock, you need $250,000
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Hayden circumstances will determine your course of action. We do know that the market
867 Prairie Ave will rebound. History proves it.
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Most people will fall into one of the following categories:

Buying Opportunities 1

Are you living in the home that best fits your lifestyle? Are you paying rent and missing the

benefits of homeownership? Is it time to plan for your future by investing in real estate? For

buyers, this current market creates homeownership and investment opportunities that are rarely
availablee. A Savvy buyers are benefiting from his
i nventory and sellers who are motivated t
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Kootenai County market proved to be quite resilient when compared to the decline in median

prices posted in other metropolitan areas of the country.
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Leveraging Your Equity T

If you purchased your home prior to 2006 you have had

an opportunity to build equity in your home. Now might
be the time to leverage that equity and use it to buy a
home that better suits your current lifestyle. With this
buyerés market, it would
how your earlier investment can work to your financial
and lifestyle advantage.

Enjoy Your Current Home 1

What homeowners should remember in this market is
that real estate is cyclical, and in five years you are likely
to have gained back everything lost and probably more.
Over 100 years of history supports this claim.
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benefits homeownership brings, such as tax incentives
and an investment for your future.

Working With Your Bank 1

If you do find yourself in a position that you need to sell

or are having payment problems, now is the time to

benefit from the fact that many banks are now willing to
wor k with you on either a
a modification of your original loan. Never before have
lenders been so willing to work with over-extended
borrowers.

As your Windermere Agent and Trusted Advisor,
please call me today and | will help you explore

the opportunities in
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Leveraging Your
Investments

While many sellers are frustrated that they are not
getting the sale prices that peaked in 260806, they may
be wrong to assume they are not still getting a good retur
on their investment.

For example:
Seller bought home in 2004 for $250,000
In 2005 home appraised for $335,000
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In this scenario the Selier was able to turn their cost of
$32,500 into proceeds of $46,400. ($46,400 less cost of
$32,500 = $13,900) The gain of $13,900 is a 43% return.
When amortized over four years this reflects an 11%
return on investment.

Questions Often Asked:

Q: What about the monthly pavment | made for the past
four years?
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each month to live in a nice home.

Q: But what about the $25,000 down payment that |
made?

A: You get that $25,000 back, (included in your cost) plus
a nice return on your investment.

Q: Are there any other advantages that | am not
considering?
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to live there!



